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Executive
Summary
OPPORTUNITY
On behalf of 91 Scollard Street 
Inc. (the “Vendors”), Colliers 
International  (“Colliers” or the 
“Advisor”) are pleased to offer for 
sale a 100% freehold interest in the 
mixed retail and office buildings 
located at 91-93 Scollard Street, 
Toronto (the “Property”).

91-93 Scollard Street represents an 
exceptional opportunity to acquire 
either a 12,082 square foot user 
building suitable for many uses 
that would benefit from the  central 
transit oriented Yorkville location.   
The Property benefits from a rare 
opportunity to acquire a substantial 
3,709 SF (0.085 acres) lot boasting 
50 feet of uninterrupted frontage 

along Scollard Street combined 
with pedestrian access through 
the adjacent walkway connecting 
directly to Yorkville Avenue, creating 
a corner location in Yorkville’s 
fashionable neighbourhood.

OFFERING PROCESS
Interested parties are invited to 
submit offers to purchase proposals.  
The Property is being offered free 
and clear of financing.  Offers due 
March 8th, 2018 at 3:00 p.m.

91-93 Scollard 
Street represents an 
exceptional opportunity 
to acquire a  mixed-use 
boutique building ideal 
for a user or investor 
strategically located in 
Toronto’s fashionable 
Yorkville community.     
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Investment 
Highlights

STRATEGIC LOCATION - 
NEIGHBOURHOOD

91-93 Scollard Street is ideally located 

within one of Toronto’s most desirable, 

upscale neighbourhoods. Yorkville has 

long been the destination of choice for 

those seeking luxury. Whether it is for 

the food, the services, international 

retail brands or as a residence, 

Yorkville has all of the attributes of an 

exclusive community. The south end 

of the neighbourhood (Bloor Street) 

is often referred to as the “Mink Mile” 

shopping district where both sides of 

the street are home to the local retail 

storefronts for international brands 

like Prada, Burberry, Gucci, MAC, Hugo 

Boss, Hermes, Louis Vuitton, Holt 

Renfrew, Tiffany, Escada, Ermenegildo 

Zegna, Cartier, Cole Haan, Lacoste, 

Mont Blanc, Bulgari, Coach and 

Guerlain to name a few. It is also home 

to local high end retailers’ Harry Rosen 

and Holt Renfrew’s flagship stores. 

Moving north into the heart of the 

neighbourhood, you find fine dining, 

high end grocery, art galleries and 

boutique designers along Yorkville 

Avenue, Cumberland Street and 

Scollard Street each running east/

west between Avenue Road and Bay 

Street. The area attractions include 

not only the Yorkville Village shopping 

centre but also the luxury hotels 

InterContinental Toronto Yorkville, Four 

Seasons, the Park Hyatt, the Hazelton 

Hotel and the Windsor Arms Hotel 

each with their established restaurants 

and bars. Along the boundaries of 

Yorkville are amenities that include The 

Royal Ontario Museum, the Toronto 

Reference Library, The University of 

Toronto and theatres in the Manulife 

Centre all of which are serviced by both 

the TTC Yonge and Bloor subway lines.

It is this combination of transportation, 

destination retail, fine dining, 

entertainment, local artistry and 

luxury hotel that makes Yorkville 

a development draw for high end 

condominiums. Some of the most 

expensive condominiums are located 

in this neighbourhood. Million dollar 

addresses like The Hazelton Hotel 

& Residences, The Prince Arthur, 

the Windsor Arms, One St. Thomas, 

Renaissance Plaza and 10 Bellair are 

prime examples.
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Investment 
Highlights

MIXED-USE URBAN BUILDING

ADDRESS 91-93 SCOLLARD STREET, TORONTO, ON

LOCATION SOUTH SIDE OF SCOLLARD STREET, WEST OF BAY 
STREET

BUILT 1983

FRONTAGE 50 FEET

LAND AREA 3,709 SF

BUILDING SIZE 15,311 SF per BOMA 2010

TENANTS VACANT (BASE BUILDING)

TAXES $147,897.81 (2017)

STRATEGIC LOCATION 
- THE PROPERTY

The property is located on the 
south side of Scollard Street in the 
heart of Yorkville between Hazelton 
Avenue and Bay Street. The site is 
immediately adjacent to a laneway 
connecting foot traffic between 
Scollard Street and Yorkville Avenue 
funneling onto Bellair Street. The 
property is accessible by vehicle 
from both the east and the west 
along Scollard Street.   This location 
affords an investor the opportunity 
to attract any combination of retail, 
residential, and service based 

occupants looking for a strong 
profile with a recognizable Yorkville 
address.

STRONG CONDOMINIUM 
MARKET

Having undergone substantial 
appreciation in recent years, the 
Yorkville market has become 
further entrenched as ‘the’ hot-spot 
for young urban professionals, high 
end buyers, empty nesters and 
investors. Numerous new luxury 
condo projects and fashionable 
high design redevelopments line 
the neighbourhood’s streets, new 

People live within 1KM 
of the Property

D E M O G R A P H I C S

R E T A I L
S U P P O R T  S E R V I C E

115,670
Within 1 km of the Property over 

the next 7 years

P O P U L A T I O N

G R O W T H  F O R E C A S T

15.32%

residents and investors from around the world are drawn by luxury 
brands and cutting edge design positioned within close proximity to the 
central business district of Toronto.  Local sales activity is very strong, 
with sales in the area setting new high water marks on a price per square 
foot basis, with an average condo price per square foot of $1,557.  There 
will be even more interest as new developments change the landscape 
reinforcing this node as the premier condo location in Toronto.

TRENDING OFFICE MARKET

The office market along Bloor Street between Yonge Street and Avenue 
Road is quickly exploding. The increase in demand comes from several 
sectors including tech tenants looking to graduate out of the converted 
warehouse spaces of the Downtown West market into the well-located 
luxury office product in Yorkville. This migration has created more 
demand for the hyper luxury office product found directly in Yorkville 
as the venture capital and private equity firms associated with the tech 
industry now compete directly for space with the wealth management, 
health & wellness providers and high end service firms whose clients 
frequent Yorkville. The scarcity derived from such a uniquely positioned 
neighbourhood and a limited supply of office space directly within Yorkville 
is causing rental rates to push past the mid $50’s net for brand new high 
design office space such as 7 St. Thomas and 135 Yorkville Avenue.  
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  Potential users 
or investors are 
expected to capitalize 
on the continued 
intensification of 
the Bloor-Yonge 
corridor and the 
strong transportation 
networks within 
the immediate area. 
Coupled with a thriving 
retail landscape, this 
premium location will 
continue to attract 
tenants and residents. “
“
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The Property boasts 

an excellent position 
within Toronto’s most 

recognizable neighbourhood, 
Yorkville. A mixed commercial 
and residential node, 
Yorkville has long been one 
of the City’s most desirable 
neighbourhoods, offering an 
exciting mix of established 
high end and independent 
retail, dining establishments, 
luxury hotel and office 
buildings. The south end of 
the neighbourhood is bound 
by prime office developments 
and the ‘mink mile’ retail strip 
which transitions gradually 
north into tree-lined streets 
of Victorian and Edwardian 
style homes, and retail stores.  
Located approximately 3.0 km 
north of Toronto’s downtown 
core, the Property is well 
serviced by public transit, with 
direct access to the TTC Yonge 
and Bloor subway lines each 
within a convenient 3-5 minute 
walking distance. The market 
has experienced a significant 
increase in real estate values 
over the last decade as luxury 
homes, condo and hotels drive 
well-heeled clients and residents 
into the neighbourhood. Local 

development activity is strong, 
with a continued influx of young 
professionals, empty nesters, 
foreign investors and families 
driving interest in the location. 

The local area is a hive of development 

activity, with numerous new build 

condominium projects and commercial 

developments in various stages of 

marketing and construction. With new 

projects predominantly concentrated 

within the immediate surroundings, 

notable residential condominium 

launches such as One Bloor, The 

Regency, the Four Seasons and the 80 

storey project The One, located a short 

distance south-east of the Property, 

have achieved excellent pre-construction 

sales and new high watermark pricing. 

To the north of the Property lies 

Rosedale and Forest Hill, the two 

standard bearing communities of high 

end freestanding residential homes. 

To the south west is the University of 

Toronto which is recognized as a world 

leader by the Times Higher Education 

World University Rankings 2016-2017 list 

of the top 980 universities in the world 

coming in at number 22 as the highest 

ranked Canadian University. Additional 

neighbourhood amenities include the 

Royal Ontario Museum, the Toronto 

Reference Library, walking and bike 

paths connecting Toronto’s park system 

and entertainment. 

RETAIL 
Situated in the heart of Toronto’s 

Yorkville neighbourhood, the Property 

provides direct positioning within one 

of the Canada’s most fashionable retail 

landscapes. This flourishing retail scene 

continues to draw on visitors from 

across the City and beyond, continually 

recognized as one of Toronto’s trendiest 

areas to dine, drink, shop and live. With 

a strong focus on boutique bars and 

restaurants, as opposed to the larger 

nightclub scene found Downtown, 

the local dining industry is thriving. 

Tastes from around the world provide 

the influx of young professionals and 

families with ample selection to choose 

from and the area is well known as one 

of the best weekend destinations in the 

City. An exciting array of independent 

fashion houses, furniture, clothing 

stores and numerous local art galleries 

line the streets including high end 

automotive showrooms while a number 

of local stores and recognized grocers 

like Pusateri’s serve local needs. Larger-

format retailers such as Whole Foods 

within Yorkville Village Shopping Centre, 

located two blocks to the west of the 

Property, provide additional shopping 

attractions. Featuring over 200,000 

square feet of stores and services 

including Equinox (a high end fitness 

studio). Yorkville Village Shopping 

Centre is part of First Capital Realty’s 

$400 million investment in the Yorkville 

submarket.

TRANSPORT 
The Property’s locational characteristics 

are strongly enhanced by direct 

positioning on both of the TTC major 

subway lines. Vehicular access is 

excellent, with both the Don Valley 

Parkway, Rosedale Valley Road, Bloor 

Street, Yonge Street and Avenue Road 

within close proximity to the Property.  
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A mixed commercial and 
residential node, Yorkville has 
long been one of the City’s most 
desirable neighbourhoods, offering 
an exciting mix of established 
high end and independent retail, 
dining establishments, luxury 
hotel and office buildings. The 
south end of the neighbourhood 
is bound by prime office 
developments and the ‘mink mile’ 
retail strip which transitions 
gradually north into tree-
lined streets of Victorian and 
Edwardian style homes.
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Condo Market
Overview

ACTIVE COMPETITIVE SET

PROJECT / ADDRESS DEVELOPER STATUS OCCUPANCY UNITS % SOLD CURRENT 
$ PSF

No 1 Yorkville Bazis / Plaza Under Construction 19-Oct 570 93% $2,114 

Exhibit Residences Bazis / Plaza Completed 17-May 206 99% $1,775 

Residences of 33 Yorkville Tower b Cresford Pre Construction 22-May 794 100% $1,706 

The One (1 Bloor Street West) Mizrahi Under Construction Spring 2023 416 60% $1,866 

Avenue 151 Yorkville Dash Developments Under Construction 19-Sep 71 81% $1,561 

346 Davenport Freed Developments Pre Constrution 19-Jan 34 89% $1,558 

One Bloor Great Gulf Registration 17-Dec 788 99% $1,440 

Residences of 33 Yorkville Tower A Cresford Pre Construction 22-May 380 100% $1,351 

Cumberland at Yorkville Plaza / Private 
Estates of Yorkville Camrost Feldcorp Under Construction 18-Oct 303 97% $1,321 

Minto Yorkville Park Minto Developments / Northdrive Under Construction 19-Aug 201 93% $1,292 

AVERAGE $1,598
Sources: Colliers based on RealNet Inc. / Urbanation Inc. November 2017

YORKVILLE CONDOMINIUM RESALES

ADDRESS FLOOR APPROX. 
AGE

SUITE 
SIZE

PARKING # BDRMS BUILDING 
HEIGHT

SALE PRICE SALE PRICE 
(PSF)

DATE 
LISTED

DATE 
SOLD

36 Hazelton Avenue 4D 0-5 2,097 2 2 Low Rise $4,250,000 $2,026.70 26-Oct-16 3-Nov-16

88 Davenport Road W PH3 New 6,070 4 4 High Rise $11,500,000 $1,894.56 26-Jun-17 16-Jul-17

170 Avenue Road PH2 0-5 3,000 3 3 High Rise $5,650,000 $1,883.33 12-Jan-17 30-Jan-17

128 Hazelton Avenue 6 New 2,904 2 3 Mid-Rise $5,235,536 $1,802.87 28-Nov-16 19-Dec-16

50 Yorkville Avenue 44 0-5 3,400 2 2 High Rise $6,000,000 $1,764.71 4-Feb-16 26-Feb-16

155 Cumberland Street 12 6-10 4,000 2 3 High Rise $7,000,000 $1,750.00 17-Jan-17 21-Feb-17

50 Yorkville Avenue 48 0-5 3,422 2 2+1 High Rise $5,775,000 $1,687.61 16-Sep-15 17-Mar-16

155 Cumberland Street 12 6-10 4,175 2 3 High Rise $7,000,000 $1,676.65 17-Jan-17 21-Feb-17

50 Yorkville Avenue 40 0-5 3,422 2 2+1 High Rise $5,450,000 $1,592.64 17-Dec-15 18-Jan-16

AVERAGE $6,428,948 $1,786.56

The Active Competitive Set below represents active projects near the Subject Property and do not correspond to 
the condominium submarkets as defined by Urbanation Inc.
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According to Urbanation, the GTA new condominium 
apartment market experienced an annual decline in 
sales volume for the first time in two years, falling 
30% to 4,577 units. Activity slowed over the summer 
as the industry took a breather following a record 
first half for new launches. Unsold inventory in 
development increased to 7,618 units after hitting a 
15-year low of 6,699 units in the previous quarter. 
Months of supply edged up to 2.7 from 2.2 months 
in Q2-17, remaining well below the 10-year average 
of 11.5 months. The index price for all sold units in 
development increased by its fastest pace since 2008 
with a 13% increase to $670 PSF. Unsold pricing shot 
up by 30% year-over-year to an average of $816 PSF. 
Meanwhile, resale prices were relatively flat from 
the previous quarter at an average of $648 PSF, 
although remaining 27% higher than a year ago.  All 
in all condos are becoming a more prominent focus 
of buyer’s appeal, as we’re slowly moving away from 
low rise development sales. 

Ultimately, the condo market stands to remain 
relatively resilient in the face of these shifting 
market dynamics, and is expected to continue 
outperforming the rest of the market next year. As 
overall purchasing power is reduced for GTA buyers, 
a greater share of activity is likely to move into the 
condo market. This was a trend already in place, as 
condos have represented 36% of year-to-date resale 
activity below $1 million, rising quickly from a 31% 
share in 2016 and 25% three years ago in 2014. In 
particular, expect the upper-middle segment of the 
condo market currently priced between $500,000 
and $700,000 to continue to rise in share as buyers 
substitute from low-rise homes that have moved 
well outside of this band. As well, the $700,000 to $1 
million range still has a lot of room to expand in the 
condo market, currently representing less than 10% 
of sales. The closing message is that while new condo 
sales and pricing have exceeded sustainable levels 
in the near-term, and downside risks are always 
greater after reaching new highs, the anticipated 
moderation in activity should be viewed as a 
welcome development that will help keep the market 
stable over the longer-term.

Growth in the average sold 
index price for new GTA condos 
accelerated to 13% on annual basis 
to reach $670 PSF. Unsold index 
pricing increased at its strongest 
pace since Urbanation began 
tracking the indicator in 2008, rising 
30% year-over-year to an average 
of $816 PSF. In the former City of 
Toronto, the average unsold index 
price reached $991 PSF, up 29% 
from a year ago. While the market 
is expected to rise in the Core to an 
average of $1,000 per square foot.

(Urbanation Q3 2017 Market Update)

STRONG CONDOMINIUM MARKET
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Retail Market
Overview

YORKVILLE RETAIL
INVESTMENT MARKET

NEIGHBOURHOOD TENANTS

Retail property investment in Yorkville 

reached a record high in 2016, totaling 

$161 Million at an average valuation 

exceeding $2,000 per foot. This value per 

foot was elevated largely due to foreign 

investment in 77 Yorkville Avenue and 

19 Bloor Street West, where together 

these deals combined for an average 

$4,108 per foot. Excluding these deals, 

the average reduces to $1,354 per foot, 

which is in-line with the 2017 YTD average 

value of $1,356 per foot. Additionally, 

Retail investment in Yorkville so far YTD 

have reached $54 Million. Between 2010 

and 2016, the average annual investment 

volume for Yorkville totals $79.5 Million. 

When excluding the $108 Million Hazelton 

Lanes deal in 2011, the average annual 

investment volume drops to $64 Million, 

making the 2017 investment total an 

impressive amount.  

As investment in Retail property becomes 

more urban oriented in Toronto, the 

property size also reduces due to the 

smaller footprint of urban assets. 

The average YTD property size for 

transactions in Yorkville totals 6,191 SF, 

with the transaction for the Retail portion 

of 21 Avenue Road being the largest 

(15,000 SF). So far YTD there have been 

seven transactions in Yorkville, with the 

annual average being nine.

Total Investment Volume Average $/SF

Average Deal Size (SF) # of Sales
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Retail Market
Overview 

YORKVILLE RETAIL
LEASING MARKET

Retail leasing in Yorkville has been 
driven by demand for high street retail 
into the more urban village setting. 
Record rental rates are being acheived 
on both the high-street retail market 
fronting along Bloor Street West, 
and the inner portion along Yorkville 
Avenue and Cumberland Street. 

Rental rates along Bloor Street West 
range anywhere between $325 and 
$375 per square foot, while the inner 
market ranges anywhere between $125 
and $175 per square foot for prime, 
street-level space. Certain brands such 
as Chanel, Louboutin and Suit Supply 
have chosen to open more intimate 
locations in the village of Yorkville on 

Yorkville Avenue and Hazelton Avenue. 

This is largely driven by the extremely 
high cost of space on Bloor Street, 
coupled with rapid growth in the 
number of residential units in the area 
leading to increased foot traffic in 
the neighbourhood.  As these major 
brands and the landlords who own 
property in the area invest heavily 
into the neighbourhood, smaller 
existing retailers are in many cases 
being priced out. Scollard Street is very 
well positioned to capitalize on the 
rapid price increases throughout the 
neighbourhood and will continue to  
see growing demand from a variety of 
retail tenants.
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LOCAL DEMOGRAPHICS

TRADE AREA

CRITERIA 1KM 3 KM 5 KM

TOTAL POPULATION 44,230 290,398 696,175

AVERAGE HOUSEHOLD SIZE 1.62 1.81 1.95

HOUSEHOLD INCOME AVERAGE $101,011 $93,707 $95,062

HOUSEHOLDS TOTAL 25,681 149,414 335,450

The Property boasts an 
excellent positioning 
within one of Toronto’s 

most fashionable and 
premium neighbourhoods.

This year, Chanel is set open in 
100 Yorkville, while a flagship new 
Christian Louboutin store at 99 
Yorkville is already open across 
the street, bringing a global luxury 
brand to the intimately scaled 
neighbourhood.  At 101 Yorkville—
the longtime home of Over the 
Rainbow Jeans and Summer’s Ice 
Cream—the low-rise retail complex 
is also subject to a 35,000 SF new 
retail complex bringing more ultra 
luxury brands to the low rise street 
front retail of the village.
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Property 
Overview

BUILDING AREA BREAKDOWN

BASEMENT: 3,230 SF

SEMI-BELOW GRADE: 2,678 SF

1ST FLOOR: 2,741 SF

2ND FLOOR: 3,016 SF

3RD FLOOR: 2,830 SF

4TH FLOOR: 817 SF

91-93 SCOLLARD STREET OVERVIEW

LEGAL DESCRIPTION: PLAN 179 PT LOT 34 LOT 35

LAND AREA: 3,702 SF (0.085 acres)

TOTAL BUILDING AREA: 15,311.77 SF (12,082 SF + 3,230 SF)
(BOMA 2010)

STOREYS: 3 (+1 Subgrade and + 1 Basement)

BUILT: 1983

ASSESSMENT ROLL: 19-04-05-2-290-02300-0000-01

ZONING: CR 2.0 (C1.5; R2.0)

OFFICIAL PLAN: Mixed Use

BUILDING SPECIFICATIONS

CEILING HEIGHT:

Subgrade and Basement is 7’3

Other floors vary from 9’11-10’6
(To underside of steel deck)

Other floors vary from 8’6-9’4
(To underside of web joist)

STRUCTURE:
Open web steel construction, 
with centre line column supports 
on 16’ ibeam

EXTERIOR WALLS: Masonry and concrete blocks

WINDOWS & DOORS: Aluminum, double glazed

ROOF: Inverted roof on concrete slab

HVAC:

Gas fire HVAC units on top 2 
floors and air handlers with 
electric duct heaters and 
compressors for cooling

ELECTRICAL: 600 amps
120/140 volts (proposed)

PASSENGER ELEVATOR:
1 elevator proposed in 
Committee of Adjustment 
Application

SERVICES & UTILITIES:
Natural gas, domestic water and 
sprinkler on Subgrade, Basement 
and First Level.

FIRE SYSTEMS: Fire alarm monitoring panel with 
associated alarms

>>>>>>
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Basement:         3,230  SF

VACANT (EXISTING BASE BUILDING)

91-93 Scollard Street

Toronto, Ontario

mail@xmeasures.com

Tel: 416.323.2858

10/11/2016Prepared:

Measured:

Version:

416.323.0855Fax:

www.xmeasures.com

Client: iQ Office Suites

iQ Office Suites

feet

0 4 8

This work product has been prepared by Extreme
Measures Inc. pursuant to a contract with the Client
for the sole benefit of and use by the Client. No third
party may rely on this work product without the receipt
of a reliance letter from Extreme Measures Inc.

Floor 01

07/11/2016FP1A

DN DN

WH

UP UP

MECH.MECH.

Semi-Below Grade:         2,678 SF First Floor:          2,741 SF

Second Floor:         3,016 SF Third Floor:          2,830 SF Penthouse:          817 SF
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Offering 
ProcessProperty 

Overview
THE VENDOR HAS RETAINED 
COLLIERS INTERNATIONAL (THE 
“ADVISOR”) ON AN EXCLUSIVE BASIS 
TO OFFER FOR SALE THE PROPERTY 
(THE “PROPERTY”) LOCATED AT 
91-93 SCOLLARD STREET IN 
TORONTO, ON.

The Vendor invites interested parties 
to submit an offer to purchase the 
Properties on the Vendor’s form of 
Agreement of Purchase and Sale to 
Colliers International.

Following a review of the proposals, 
the Vendor may elect to negotiate 
with a single purchaser or select a 
short-list of purchasers. If the Vendor 
selects a shortlist of purchasers, 
each will be asked to re-submit full 
agreements of purchase and sale, the 
Purchaser with the most attractive 
terms will be selected to negotiate 
a binding Agreement of Purchase 
and Sale. Purchasers are encouraged 
to complete as much pre-offer 
due diligence on the Property and 
information provided as the process 
and timeline permits.

TRANSACTION GUIDELINES 
& DISPOSITION OBJECTIVES

The Vendor wishes to maximize value 
of the Property and will be receptive 
to various forms of proposals. 
Accordingly, the Vendor will consider 

a variety of approaches in selling 
the Property. More specifically, but 
without limiting other options, the 
Vendor may consider the following 
transaction structures and formats:

•  All cash offers
 
•  Multiple Offers – the purchaser may 

provide the Vendor with different 
transaction options to consider. 
For example, the purchaser may 
express an interest in purchasing 
the Property on an “all cash” basis, 
as well as one with a bonus payment 
under different financial terms.

 
In addition, proponents are 
encouraged to include as part of their 
submission, the following information:

1.  Key principals of the proponent 
company. Proponents should  
also provide an overview of  
their corporate structure and 
business history; and

2.  Indication of the financial 
capability of the prospective 
purchaser. Evidence of financial 
strength can be demonstrated 
by, for example, audited financial 
statements, annual report of 
a publicly listed company, and 
bank reference letters. Financial 
information deemed sensitive 
may be forwarded to Colliers 

in a separate sealed envelope 
addressed to Vendor and will be 
returned to the proponent upon 
completion of the review.

SITE VISITS

Property tours should be coordinated 
through Colliers International and 
will occur by private appointment.  To 
arrange a tour, prospective purchases 
should contact  
Brittany Hodgkinson +1 416 620 2812 
or brittany.hodgkinson@colliers.com.

RETURN OF DOCUMENTS AND 
PROPERTY

Upon request, the Vendor and the 
Advisor shall have the right to request 
the recipient to promptly return the 
CIM and/or any additional information 
made available by the Vendor and 
the Advisor and any copies thereof 
which the recipient may have made, 
have access to and control of, or 
may receive or possess during the 
period of review of the offering or 
the Portfolio or the discussions and/
or business relationship between the 
parties.

SALE CONDITIONS

The Property and all fixtures, chattels 
and equipment included are to be 
purchased on an “as is, where is” basis 

and there is no warranty, expressed 
or implied, as to title, description, 
condition, cost, size, merchantability, 
fitness for purpose, quantity or quality 
thereof. Any information related to the 
Property which has been or may be 
obtained from the Vendor, the Advisor 
or any other person, by a prospective 
Purchaser, will have been provided 
solely for the convenience of the 
prospective Purchaser and will not be 
warranted to be accurate or complete 
and will not form part of the terms of 
an Agreement of Purchase and Sale.
 
STAGE 2 – PROCEDURE FOLLOWING  

Colliers and the Vendor intend to 
review all offers as soon as possible 
following Submission. During this 
review period, Colliers may request 
additional information, data and 
clarification from prospective 
purchasers. Following the review 
period, Colliers and the Vendor may, at 
their discretion, negotiate further with 
one or more purchasers, or reject all 
offers.

ACCEPTANCE PERIOD
ALL OFFERS TO PURCHASE MUST 
BE OPEN FOR ACCEPTANCE BY THE 
VENDOR FOR FIVE (5) DAYS.

CONDITIONAL PERIOD

Purchasers will be provided with  
due diligence materials regarding  
the Property during the conditional 
period as per the Agreement. In 
addition, access for inspections and 
reviews will be granted in accordance 
with the Agreement.

DEPOSITS

A  first deposit in the amount of 
$150,000.00 shall be paid by cheque to 
the Vendor’s lawyer upon execution of 

a formal Agreement of Purchase and 
Sale. A further deposit in the amount 
of $300,000.00 shall be paid to the 
Vendor’s lawyer, upon waiver of the 
Purchaser’s Conditions.

OBLIGATIONS OF THE VENDOR

The Vendor is not obligated to accept 
the highest or any Offer, nor is it 
obligated to state any reason for 
accepting or declining any Offer, 
nor will it be obligated to pay any 
costs incurred in connection with 
the preparation of any Offer. The 
Vendor will not be responsible for 
any damages alleged to have been 
suffered by prospective purchasers 
due to the failure of the Vendor to 
follow the procedures recommended 
herein.

DISCLAIMER

Neither the Vendor nor the Advisor, 
nor any of their respective affiliates, 
directors, officers, shareholders, 
employees, agents, solicitors, 
accountants, advisors or other 
representatives, makes any 
representations, declarations or 
warranties, express or implied, as to 
the accuracy or completeness of the 
information or statements contained 
in this CIM, the Additional Information, 
or of any other information given 
or statements made by any of them 
and such material, information, or 
statements should not be relied upon 
by prospective Purchasers without 
independent investigation and 
verification. All material, information, 
or statements are provided as 
a convenience to prospective 
Purchasers only.

The Vendor, the Advisor and their 
respective affiliates, directors, officers, 
shareholders, employees, agents, 

solicitors, accountants, advisors 
and other representatives expressly 
disclaim any and all liability for any 
errors or omissions contained in the 
initial Property Summary, the CIM or 
in the Additional Information or in any 
other oral or written communications 
given or made available to prospective 
Purchasers.

This CIM is not, and under no 
circumstances is it to be construed 
to be, an offering of securities, 
a prospectus, a public offering 
or an offering memorandum as 
defined under applicable securities 
legislation. No securities commission 
or regulatory authority in Canada, 
the United States of America or any 
other country has in any way passed 
judgment upon the merits of the 
opportunity to acquire the Property or 
the accuracy or adequacy of this CIM.

The Vendor and the Advisor reserve 
the right to withdraw, amend or 
replace all or any part of this CIM at 
any time and undertake no obligation 
to provide prospective Purchasers 
with access to any additional 
information, including all or any of 
the Additional Information. In all 
cases, prospective Purchasers should 
conduct their own investigation and 
analysis of the Property.

Any sale of the Property will be 
subject to the terms of an accepted 
Offer to Purchase, which will 
supersede all prior communications, 
including this CIM.

OFFERS DUE MARCH 8TH, 2018 AT 3:00 P.M.
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Appendix
Phase I Environmental Site Assessment July 10, 2017
91 – 93 Scollard Street, Toronto, Ontario Pinchin File: 203887
91 Scollard Street Inc. c/o Streetwise Capital Partners Inc. DRAFT

© 2017 Pinchin Ltd. Page ii

EXECUTIVE SUMMARY

Pinchin Ltd. (Pinchin) was retained on April 13, 2017 through an Authorization to Proceed signed by

Kareem Sethi of 91 Scollard Street Inc. c/o Streetwise Capital Partners Inc. (Client) to conduct a Phase I

Environmental Site Assessment (ESA) of the property located at 91 – 93 Scollard Street, Toronto, Ontario

(hereafter referred to as the Site).

The Site is developed with a three-storey mixed-use commercial/residential building with a common-

amenities penthouse (Site Building). The Site Building was currently gutted to bare frame and wall and

was vacant at the time of the Site reconnaissance.

Pinchin was advised by the Client that the purpose of the Phase I ESA was to assess potential issues of

environmental concern in relation to the potential acquisition of the Site.

The Phase I ESA was completed in general accordance with the Canadian Standards Association (CSA)

document entitled “Phase I Environmental Site Assessment, CSA Standard Z768-01” dated November

2001 (reaffirmed 2016), including a review of readily-available historical records, a review of readily-

accessible regulatory records, a Site reconnaissance, interviews, an evaluation of information and

reporting, subject to the limitations outlined in Section 8.0 of this report.

Based on the results of the Phase I ESA completed by Pinchin, nothing was identified that is likely to

result in potential subsurface impacts at the Site. As such, no subsurface investigation work (Phase II

ESA) is recommended at this time.

Given the years of construction of the Site Building (i.e., approximately 1983 with major interior retrofitting

in 2007), there is a potential for friable and non-friable ACMs. No potential ACMs were observed during

the Site reconnaissance. Pinchin did not conduct an asbestos survey as part of this Phase I ESA, nor was

any destructive or intrusive sampling or inspection conducted as part of this Phase I ESA. The Site

Representative advised Pinchin that no asbestos surveys have been previously conducted at the Site,

and that an AMP has not been developed for or implemented at the Site.

This Executive Summary is subject to the same standard limitations as contained in the report and must be
read in conjunction with the entire report.
This report has been issued without having received a response from the Ontario Ministry of the
Environment and Climate Change. Once a response from this regulatory body is received, the information
will be reviewed by Pinchin and, if there is any information that represents a potential issue of environmental
concern, a copy of the response will be forwarded to the Client under separate cover. Our conclusions and
recommendations may be amended based on this information.

SURVEY

PHASE 1 ESA
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